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Glossary

The following definitions apply to these terms as used in this Quarterly Report on Form 10-Q:

“Adjusted EBITDA” is defined as net income (loss) adjusted to exclude interest expense (income), net, provision for income taxes, and depreciation and
amortization, further adjusted to exclude equity-based compensation, other income, net, impairment and asset disposal costs, restructuring and other costs, and
certain non-recurring public company costs;

“Adjusted EBITDA Margin” is defined as Adjusted EBITDA as a percentage of revenue;

“CAVA Average Unit Volume” or “CAVA AUV” represents total revenue of operating CAVA Restaurants that were open for the entire trailing thirteen
periods, and digital kitchens sales for such period, divided by the number of operating CAVA Restaurants that were open for the entire trailing thirteen periods;

“CAVA digital kitchen” is defined to include kitchens used for third-party marketplace and native delivery, digital order pickup and/or centralized catering
production, and that has neither in-restaurant dining nor customer-facing make lines;

“CAVA Digital Revenue Mix” represents the portion of CAVA revenue related to digital orders as a percentage of total CAVA revenue;

“CAVA hybrid kitchen” is defined to include kitchens that have enhanced kitchen capabilities to support centralized catering production and that also have
in-restaurant dining and customer-facing make lines;

“CAVA Restaurant-Level Profit,” a segment measure of profit and loss, represents CAVA Revenue in the specified period less food, beverage, and
packaging, labor expenses, occupancy expenses, and other operating expenses, excluding depreciation and amortization, in the period. CAVA Restaurant-Level
Profit excludes pre-opening costs;

“CAVA Restaurant-Level Profit Margin” represents CAVA Restaurant-Level Profit as a percentage of CAVA Revenue;

“CAVA Restaurants” is defined to include all CAVA restaurants, including converted Zoes Kitchen locations and CAVA hybrid kitchens, that are open as of
the end of the specific period. CAVA Restaurants exclude restaurants operating under a license agreement and CAVA digital kitchens;

“CAVA Revenue” is defined to include all revenue attributable to CAVA restaurants in the specified period, excluding one restaurant operating under a
license agreement;

“CAVA Same Restaurant Sales Growth” is defined as the period-over-period sales comparison for CAVA restaurants that have been open for 365 days or
longer (including converted Zoes Kitchen locations that have been open for 365 days or longer after the completion of the conversion to a CAVA restaurant);

“digital orders” means orders made through catering, digital channels, such as the CAVA app and the CAVA website. Digital orders include orders fulfilled
through third-party marketplace and native delivery and digital order pick-up;

“guest traffic” means the number of entrees ordered in-restaurant and through digital orders; and

“Net New CAVA Restaurant Openings” is defined as new CAVA restaurant openings (including CAVA restaurants converted from a Zoes Kitchen location)
during a specified reporting period, net of any permanent CAVA restaurant closures during the same period.

We operate on a 52-week or 53-week fiscal year that ends on the last Sunday of the calendar year. In a 52-week fiscal year, the first fiscal quarter contains
sixteen weeks and the second, third, and fourth fiscal quarters each contain twelve weeks. In a 53-week fiscal year, the first fiscal quarter contains sixteen
weeks, the second and third fiscal quarters each contain twelve weeks, and the fourth fiscal quarter contains thirteen weeks. References to “thirteen periods” are
to the 13 accounting periods we have in each fiscal year, with each accounting period being four weeks, except in a 53-week fiscal year which will contain one
accounting period of five weeks.

Certain numerical figures have been subject to rounding adjustments. Accordingly, numerical figures shown as totals in various tables may not be
arithmetic aggregations of the figures that precede them.
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Cautionary Statement Concerning Forward-Looking Statements

This Quarterly Report on Form 10-Q contains forward-looking statements, within the meaning of the Private Securities Litigation Reform Act of 1995, that
reflect our current views with respect to, among other things, our operations and financial performance. Forward-looking statements include all statements
that are not historical facts. These forward-looking statements relate to matters such as our industry, business strategy, goals, and expectations concerning our
market position, future operations, margins, profitability, capital expenditures, liquidity and capital resources, and other financial and operating information.
These statements may include words such as “anticipate,” “assume,” “believe,” “continue,” “could,” “estimate,” “expect,” “intend,” “may,” “plan,”
“potential,” “predict,” “project,” “future,” “will,” “seek,” “foreseeable,” “outlook,” the negative version of these words or similar terms and phrases to
identify forward-looking statements in this Quarterly Report on Form 10-Q.

The forward-looking statements contained in this Quarterly Report on Form 10-Q are based on management’s current expectations and are not guarantees
of future performance. The forward-looking statements are subject to various risks, uncertainties, assumptions, or changes in circumstances that are difficult to
predict or quantify. Our expectations, beliefs, and projections are expressed in good faith, and we believe there is a reasonable basis for them. However, there
can be no assurance that management’s expectations, beliefs, and projections will result or be achieved. Actual results may differ materially from these
expectations due to changes in global, regional, or local economic, business, competitive, market, regulatory, and other factors, many of which are beyond our
control. We believe that these factors include but are not limited to the following: our operation in a highly competitive industry; our ability to open new
restaurants while managing our growth effectively and maintaining our culture; our ability to successfully identify appropriate locations and develop and
expand our operations in existing and new markets; the profitability of new restaurants, and any impact to sales at our existing locations; the impact of
changes in guest perception of our brand; our ability to successfully market our restaurants and brand; the impact of food safety, health department
regulations, and food-borne illness concerns together with our ability to adequately address such concerns and meet regulatory obligations, including at our
manufacturing facilities; our ability to maintain or increase prices; our ability to accurately predict guest trends and demand and successfully introduce new
menu offerings and improve our existing menu offerings; the risks associated with leasing property; our ability to successfully expand our digital and delivery
business; our ability to utilize, recognize, respond to, and effectively manage the immediacy of social media; our ability to achieve or maintain profitability in
the future, especially if we continue to grow at an accelerated rate; our ability to realize the anticipated benefits from past and potential future acquisitions,
investments or other strategic initiatives; our ability to manage our manufacturing and supply chain effectively; the impact of shortages, delays, or
interruptions in the delivery of food items and other products; our ability to successfully optimize, operate, and manage our production facilities; the risks
associated with our reliance on third parties; the impact of increases in food, commodity, energy, and other costs; the impact of increases in labor costs, labor
shortages, and our ability to identify, hire, train, motivate and retain the right team members; our ability to attract, develop, and retain our management team
and key team members; the impact of any cybersecurity breaches and our ability to respond effectively to technology threats or events; the impact of failures,
or interruptions in, or our inability to effectively scale and adapt, our information technology systems; our ability to comply with, or changes in, the extensive
laws or regulations requirements to which we are subject, including those related to privacy; the impact of economic factors and guest behavior trends; the
impact of evolving rules and regulations with respect to environmental, social and governance matters; risks associated with our ability to secure, and protect
our intellectual property; risks associated with civil unrest, acts of terrorism, threats to national security, the conflicts in Eastern Europe and the Middle East
and other geopolitical events, including potential discriminatory perspectives towards certain cuisines; any failure of lawmakers to agree on a budget or
appropriation legislation to fund the federal government’s operations (also known as a government shutdown), and financial markets’ and businesses’ reactions
to any such failure; the impact of climate change and volatile adverse weather conditions; and each of the other factors set forth under the heading “Risk
Factors” in our filings with the United States Securities and Exchange Commission.

You should not put undue reliance on any forward-looking statements. You should understand that many important factors, including those discussed
herein, could cause our results to differ materially from those expressed or suggested in any forward-looking statement. Except as required by law, we do not
undertake any obligation to update or revise these forward-looking statements to reflect new information or events or circumstances that occur after the date of
this Quarterly Report on Form 10-Q or to reflect the occurrence of unanticipated events or otherwise.
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Part I - Financial Information

Item 1. Financial Statements

CAVA GROUP, INC.
UNAUDITED CONDENSED CONSOLIDATED BALANCE SHEETS

($ in thousands, except per share amounts)
October 1,

2023 December 25, 2022

ASSETS
Current assets:

Cash and cash equivalents $ 340,399 $ 39,125 
Trade accounts receivable, net 5,192 2,827 
Other accounts receivable 7,500 4,908 
Inventories 5,726 5,139 
Prepaid expenses and other 4,832 6,151 

Total current assets 363,649 58,150 
Property and equipment, net 316,086 242,983 
Operating lease assets 297,031 273,876 
Goodwill 1,944 1,944 
Intangible assets, net 1,355 1,382 
Other long-term assets 4,909 5,548 

Total assets $ 984,974 $ 583,883 

LIABILITIES, PREFERRED STOCK AND STOCKHOLDERS’ EQUITY
Current liabilities:

Accounts payable $ 13,568 $ 14,311 
Accrued expenses and other 62,997 40,468 
Operating lease liabilities - current 36,366 29,539 

Total current liabilities 112,931 84,318 
Deferred income taxes 28 28 
Operating lease liabilities 305,993 285,194 
Other long-term liabilities 299 538 

Total liabilities 419,251 370,078 
Commitments and Contingencies (Note 11)

Preferred stock:
Redeemable preferred stock, par value $0.0001 per share; 250,000,000 and 111,874,110 shares authorized; zero and
95,203,554 shares issued and outstanding, respectively — 662,308 

Stockholders' equity:
Common stock, par value $0.0001 per share; 2,500,000,000 and 150,000,000 shares authorized; 113,589,500 and 1,409,460
issued and outstanding, respectively 11 — 
Treasury stock, at cost; 1,040,195 shares and 886,278 shares, respectively (8,190) (6,619)
Additional paid-in capital 1,023,614 19,059 
Accumulated deficit (449,712) (460,943)

Total stockholders’ equity 565,723 (448,503)

Total liabilities, preferred stock and stockholders' equity $ 984,974 $ 583,883 

The accompanying notes are an integral part of these unaudited condensed consolidated financial statements.
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CAVA GROUP, INC.
UNAUDITED CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS

Twelve Weeks Ended Forty Weeks Ended

(in thousands, except per share amounts)
October 1,

2023
October 2,

2022
October 1,

2023
October 2,

2022

Revenue $ 175,553 $ 139,258 $ 551,530 $ 434,184 
Operating expenses:

Restaurant operating costs (excluding depreciation and
amortization)

Food, beverage, and packaging 51,818 44,617 161,936 139,262 
Labor 43,913 37,193 138,484 121,946 
Occupancy 13,782 12,302 43,781 41,256 
Other operating expenses 21,553 18,738 66,847 57,563 

Total restaurant operating expenses 131,066 112,850 411,048 360,027 
General and administrative expenses 24,472 16,547 76,817 53,768 
Depreciation and amortization 11,528 10,018 35,096 31,783 
Restructuring and other costs 1,092 2,055 5,160 4,989 
Pre-opening costs 3,410 6,175 12,809 14,225 
Impairment and asset disposal costs 1,190 3,838 4,295 9,848 

Total operating expenses 172,758 151,483 545,225 474,640 
Income (loss) from operations 2,795 (12,225) 6,305 (40,456)

Interest (income) expense, net (3,956) (115) (4,630) 262 
Other income, net (120) (188) (412) (644)

Income (loss) before income taxes 6,871 (11,922) 11,347 (40,074)
Provision for (benefit from) income taxes 38 (29) 116 67 

Net income (loss) $ 6,833 $ (11,893) $ 11,231 $ (40,141)
Earnings (loss) per common share:

Net income (loss) per share, basic $ 0.06 $ (8.96) $ 0.26 $ (30.54)
Net income (loss) per share, diluted $ 0.06 $ (8.96) $ 0.24 $ (30.54)
Weighted average shares outstanding, basic 113,584 1,327 43,244 1,314 
Weighted average shares outstanding, diluted 117,713 1,327 45,966 1,314 

The accompanying notes are an integral part of these unaudited condensed consolidated financial statements.
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CAVA GROUP, INC.
UNAUDITED CONDENSED CONSOLIDATED STATEMENTS OF PREFERRED STOCK AND STOCKHOLDERS' EQUITY

Twelve Weeks Ended October 1, 2023 and October 2, 2022

Redeemable Preferred Stock Common Stock Treasury Stock Additional
Paid

in Capital
Accumulated

Deficit

Total
Stockholders'

Equity($ in thousands) Shares Amount Shares Amount Shares Amount

Balance—July 10, 2022 95,203,554 $ 662,308 1,326,534 $ — 847,536 $ (6,350) $ 16,987 $ (430,204) $ (419,567)
Equity-based compensation — — — — — — 1,098 — 1,098 
Stock options exercised — — 1,341 — — — 4 — 4 
RSU vesting — — 8,403 — — — — — — 
Repurchase of common stock upon RSU
vesting — — (2,865) — 2,865 (19) — — (19)
Net loss — — — — — — — (11,893) (11,893)

Balance—October 2, 2022 95,203,554 $ 662,308 1,333,413 $ — 850,401 $ (6,369) $ 18,089 $ (442,097) $ (430,377)

Balance—July 09, 2023 — $ — 113,580,645 $ 11 1,037,145 $ (8,085) $ 1,020,428 $ (456,545) $ 555,809 
Equity-based compensation — — — — — — 3,183 — 3,183 
Stock options exercised — — 1,315 — — — 3 — 3 
RSU vesting — — 10,590 — — — — — — 
Repurchase of common stock upon RSU
vesting — — (3,050) — 3,050 (105) — — (105)
Net income — — — — — — — 6,833 6,833 

Balance—October 1, 2023 — $ — 113,589,500 $ 11 1,040,195 $ (8,190) $ 1,023,614 $ (449,712) $ 565,723 

The accompanying notes are an integral part of these unaudited condensed consolidated financial statements.

3



Table of Contents

CAVA GROUP, INC.
UNAUDITED CONDENSED CONSOLIDATED STATEMENTS OF PREFERRED STOCK AND STOCKHOLDERS' EQUITY

Forty Weeks Ended October 1, 2023 and October 2, 2022

Redeemable Preferred Stock Common Stock Treasury Stock Additional
Paid

in Capital
Accumulated

Deficit

Total
Stockholders'

Equity($ in thousands) Shares Amount Shares Amount Shares Amount

Balance—December 26, 2021 95,203,554 $ 662,308 1,124,532 $ — 747,048 $ (5,708) $ 15,219 $ (402,532) $ (393,021)
Equity-based compensation — — — — — — 2,838 — 2,838 
Stock options exercised — — 13,608 — — — 32 — 32 
RSU vesting — — 298,626 — — — — — — 
Repurchase of common stock upon RSU

vesting — — (103,353) — 103,353 (661) — — (661)
Cumulative effect of ASC 842 adoption — — — — — — — 576 576 
Net loss — — — — — — — (40,141) (40,141)

Balance—October 2, 2022 95,203,554 $ 662,308 1,333,413 $ — 850,401 $ (6,369) $ 18,089 $ (442,097) $ (430,377)

Balance—December 25, 2022 95,203,554 $ 662,308 1,409,460 $ — 886,278 $ (6,619) $ 19,059 $ (460,943) $ (448,503)
Equity-based compensation — — — — — — 5,854 — 5,854 
Stock options exercised — — 61,748 — — — 292 — 292 
RSU vesting — — 457,545 — — — — — — 
Repurchase of common stock upon RSU

vesting — — (153,917) — 153,917 (1,571) — — (1,571)
Proceeds from initial public offering, net

of underwriting fees and offering costs
of $29.3 million — — 16,611,110 1 — — 336,110 — 336,111 

Conversion of preferred stock (95,203,554) (662,308) 95,203,554 10 662,299 662,309 
Net income — — — — — — — 11,231 11,231 

Balance—October 1, 2023 — $ — 113,589,500 $ 11 1,040,195 $ (8,190) $ 1,023,614 $ (449,712) $ 565,723 

The accompanying notes are an integral part of these unaudited condensed consolidated financial statements.
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CAVA GROUP, INC.
UNAUDITED CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

Forty Weeks Ended

($ in thousands)
October 1,

2023
October 2,

2022

Cash flows from operating activities:
Net income (loss) $ 11,231 $ (40,141)
Adjustments to reconcile net income (loss) to net cash provided by operating activities:

Depreciation 35,069 26,954 
Amortization of intangible assets 27 4,829 
Equity-based compensation 5,854 2,838 
Impairment and asset disposal costs 4,295 9,848 

Changes in operating assets and liabilities:
Trade accounts receivable (2,365) (826)
Other accounts receivable (2,591) (1,620)
Inventories (586) (879)
Prepaid expenses and other 643 (82)
Operating lease assets (26,177) (32,677)
Accounts payable 1,601 (917)
Accrued expenses and other 16,437 1,735 
Operating lease liabilities 29,650 36,167 

Net cash provided by operating activities 73,088 5,229 
Cash flows from investing activities:

Purchase of property and equipment (107,564) (71,736)
Net cash used in investing activities (107,564) (71,736)

Cash flows from financing activities:
Proceeds from long-term debt 6,000 — 
Payments on long-term debt (6,000) — 
Purchase of treasury stock (1,571) (661)
Stock options exercised 292 32 
Proceeds from initial public offering, net of underwriting fees of $22.8 million 342,604 — 
Offering costs paid (5,141) — 
Payment of loan acquisition fees (368) (963)
Payments on finance lease obligations (66) (67)

Net cash provided by (used in) financing activities 335,750 (1,659)
Net change in cash and cash equivalents 301,274 (68,166)
Cash and cash equivalents - beginning of year 39,125 140,332 
Cash and cash equivalents - end of period $ 340,399 $ 72,166 

Supplemental Disclosure of Cash Flow Information:
Offering costs not yet paid $ 243 $ — 
Cash paid for interest related to long-term debt 278 102 
Cash paid for income taxes 260 410 
Change in accrued purchases of property and equipment 4,087 4,823 
Conversion of redeemable preferred stock into common stock in connection with initial public offering 662,309 — 

The accompanying notes are an integral part of these consolidated financial statements.
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CAVA GROUP, INC.
NOTES TO UNAUDITED CONDENSED CONSOLIDATED FINANCIAL STATEMENTS

1.    NATURE OF OPERATIONS AND BASIS OF PRESENTATION

CAVA Group, Inc. (together with its wholly owned subsidiaries, referred to as the “Company”, “we”, “us”, and “our” unless specified otherwise) was
formed as a Delaware corporation on February 27, 2015, as a holding company. On April 3, 2015, the Company acquired all of the outstanding membership
interests in CAVA Foods, LLC, which includes the Consumer Packaged Goods (“CPG”) business consisting of the Company’s proprietary dips, spreads and
dressings. On November 21, 2018, the Company acquired all of the outstanding common stock of Zoes Kitchen, Inc. as part of the Company’s strategic
expansion initiative.

The Company is headquartered in Washington D.C. and, as of October 1, 2023, the Company operated 290 fast-casual CAVA restaurants in 24 states and
Washington D.C. The number of CAVA restaurants excludes two locations operating under a licensing arrangement and digital kitchens. The Company’s
restaurants serve healthful, fast-casual Mediterranean fare. The Company’s dips and spreads, which are centrally produced, are sold nationally through grocery
stores, including Whole Foods Markets, while its dressings are available at grocery stores in select markets.

The Company’s operations are conducted as two reportable segments: CAVA and Zoes Kitchen. These segments were determined on the same basis that
the Company’s Chief Executive Officer (“CEO”), who is the chief operating decision maker (“CODM”), manages, evaluates, and makes key decisions
regarding the business. As of March 2, 2023, the Company no longer operates any Zoes Kitchen locations.

The Company has been focused on a strategy of converting Zoes Kitchen restaurants into CAVA restaurants in addition to opening new CAVA restaurants.
The first conversion restaurant opened on November 8, 2019 and concluded with the last conversion restaurant opening on October 20, 2023, resulting in a
total of 153 conversion restaurants.

Stock Split—On June 2, 2023, the Company effectuated a 3-to-1 forward stock split of its common stock and preferred stock. The forward stock split did
not result in an adjustment to the par value. All references in the accompanying consolidated financial statements and related notes to the number of shares of
common stock, preferred stock, options to purchase common stock, restricted stock units, and per share data have been restated on a retroactive basis for all
periods presented to reflect the effect of this action.

Initial Public Offering—On June 20, 2023, we completed an initial public offering (the “IPO”) of 16,611,110 shares of common stock at a price of
$22.00 per share, which included 2,166,666 shares sold to the underwriters pursuant to their option to purchase additional shares. After underwriting discounts
and commissions of $22.8 million and offering expenses of $6.5 million, we received net proceeds from the offering of $336.1 million, of which $0.2 million
of offering expenses were unpaid as of October 1, 2023. In connection with the IPO, 95,203,554 outstanding shares of preferred stock were converted into an
equivalent number of shares of common stock. See Note 8 (Redeemable Preferred Stock and Stockholders’ Equity) for more information.

Interim Financial Statements—The accompanying unaudited condensed consolidated financial statements have been prepared in accordance with
generally accepted accounting principles and practices of the United States of America (“US GAAP”) for interim financial information. In the opinion of
management, all adjustments (consisting of normal recurring adjustments) considered necessary for a fair statement of the results for interim periods have been
included.

Certain information and footnote disclosures normally included in annual financial statements presented in accordance with US GAAP have been omitted
pursuant to rules and regulations of the Securities and Exchange Commission (“SEC”). Due to the seasonality of our business, results for any interim financial
period are not necessarily indicative of the results that may be achieved for a full fiscal year. In addition, quarterly results of operations may be impacted by the
timing and amount of sales and costs associated with opening new restaurants. These interim unaudited condensed consolidated financial statements do not
represent complete financial statements and should be read in conjunction with the audited consolidated financial statements and notes thereto for the year
ended December 25, 2022 included in our final prospectus filed with the SEC on June 16, 2023 pursuant to Rule 424(b)(4) under the Securities Act of 1933, as
amended.

Principles of Consolidation—The accompanying unaudited condensed consolidated financial statements include the accounts of CAVA Group, Inc. and
its wholly owned subsidiaries after elimination of all intercompany accounts and transactions.

Fiscal Year—The Company operates on a 52-week or 53-week fiscal year that ends on the last Sunday of the calendar year. The fiscal year ending
December 31, 2023 (“fiscal 2023”) and the fiscal year ended December 25, 2022 (“fiscal
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2022”) have 53 weeks and 52 weeks, respectively. In a 52-week fiscal year, the first fiscal quarter contains sixteen weeks and the second, third, and fourth
fiscal quarters each contain twelve weeks. In a 53-week fiscal year, the first fiscal quarter contains sixteen weeks, the second and third fiscal quarters each
contain twelve weeks, and the fourth fiscal quarter contains thirteen weeks.

Use of Estimates—The accompanying unaudited condensed consolidated financial statements have been prepared in accordance with US GAAP. The
preparation of financial statements in conformity with US GAAP requires management to make certain estimates and assumptions that affect reported amounts
of assets and liabilities and disclosure of contingent assets and liabilities as of the date of the consolidated financial statements and the reported amounts of
revenues and expenses during the reporting period. Significant accounting estimates made by the Company include valuation of long-lived, definite and
indefinite-lived assets, impairment of long-lived, definite and indefinite-lived assets, estimated useful lives of assets, the Company’s incremental borrowing
rate, allowance for doubtful accounts, the fair value of equity-based compensation and common stock, and deferred tax valuation allowances. These estimates
are based on information available as of the date of the consolidated financial statements; therefore actual results could differ from those estimates.

Recently Adopted Accounting Standards—On December 26, 2022, the Company adopted Accounting Standards Update (“ASU”) 2016-13, Financial
Instruments-Credit Losses (Topic 326): Measurement of Credit Losses on Financial Instruments which requires the measurement and recognition of expected
credit losses on financial instruments. The amendments in ASU 2016-13 replace the incurred loss model in existing GAAP with a forward-looking expected
credit loss model that requires consideration of a broad range of information to estimate credit losses. The adoption of this standard did not have a material
impact on our financial position or results from operations.

Recently Issued Accounting Standards— The Company reviewed all other recently issued accounting standards and determined they were either not
applicable or not expected to have a material impact on our financial position or results from operations.

JOBS Act Election—In April 2012, the JOBS Act was enacted. Section 107(b) of the JOBS Act provides that an emerging growth company can take
advantage of an extended transition period for complying with new or revised accounting standards. Thus, an emerging growth company can delay adoption of
certain accounting standards until those standards would apply to private companies. The Company has elected to take advantage of the extended transition
period to comply with new or revised accounting standards and to adopt certain of the reduced disclosure requirements available to emerging growth
companies. As a result of the accounting standards election, the Company will not be subject to the same implementation timing for new or revised accounting
standards as other public companies that are not emerging growth companies and, as a result, the Company’s financial statements may not be comparable to
companies that comply with new or revised accounting pronouncements as of public company effective dates.

2.    REVENUE

The Company’s revenue was as follows for the periods indicated:

Twelve Weeks Ended Forty Weeks Ended

($ in thousands)
October 1,

2023
October 2,

2022
October 1,

2023
October 2,

2022

Restaurant revenue $ 173,759 $ 137,645 $ 545,476 $ 428,542 
CPG revenue and other 1,794 1,613 6,054 5,642 

Revenue $ 175,553 $ 139,258 $ 551,530 $ 434,184 

Revenue from the sale of the Company’s gift cards and loyalty program is included in restaurant revenue. Refer to Note 6 (Accrued Expenses and Other)
for the Company’s gift card and loyalty liabilities balances. Revenue recognized from the redemption of gift cards, including breakage, that was included in the
gift card liability at the beginning of the year was $0.3 million and $0.1 million during the twelve weeks ended October 1, 2023 and October 2, 2022,
respectively. Revenue recognized from the redemption of gift cards, including breakage, that was included in the gift card liability at the beginning of the year
was $0.7 million and $0.6 million during the forty weeks ended October 1, 2023 and October 2, 2022, respectively. The full amount of the outstanding loyalty
liability as of October 1, 2023 is expected to be recognized within one year due to the expiration of loyalty rewards being less than one year.
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3.    FAIR VALUE

Assets and Liabilities Measured at Fair Value on a Recurring Basis—The carrying amounts of our financial instruments, which include cash and cash
equivalents, accounts receivable, accounts payable, and other accrued expenses, approximate their fair values due to their short maturities.

Assets and Liabilities Measured at Fair Value on a Non-recurring Basis—Assets recognized or disclosed at fair value in the accompanying unaudited
condensed consolidated financial statements on a nonrecurring basis include items such as property and equipment, net, operating lease assets, goodwill, and
intangible assets, net. These assets are measured at fair value whenever events or changes in circumstances indicate that the carrying amount of an asset may
not be recoverable.

Certain operating lease assets and leasehold improvements for which impairment losses of $0.6 million and $1.3 million were recognized during the
twelve and forty weeks ended October 1, 2023, respectively, were measured at fair value, on a non-recurring basis as of October 1, 2023. The fair value of
these assets was concluded to be $0.7 million using an income approach (discounted cash flow method), which was measured using Level 3 inputs
(unobservable inputs). Unobservable inputs include the discount rate and projected restaurant revenues and expenses. Refer to Note 4 (Property and
Equipment, net) for more information.

Certain operating lease assets for which impairment losses of $1.6 million and $2.2 million were recognized during the twelve and forty weeks ended
October 2, 2022, respectively, were measured at fair value, on a non-recurring basis as of October 2, 2022. The fair value of these assets was concluded to be
zero using an income approach (discounted cash flow method), which was measured using Level 3 inputs (unobservable inputs). Unobservable inputs include
the discount rate and projected restaurant revenues and expenses. Refer to Note 4 (Property and Equipment, net) for more information.

4.    PROPERTY AND EQUIPMENT, NET

The following table presents the Company’s property and equipment, net as of the periods indicated:

($ in thousands)
October 1,

2023
December 25,

2022

Land $ 600 $ 600 
Leasehold improvements 247,536 206,849 
Equipment 72,395 58,430 
Furniture and fixtures 19,282 18,472 
Computer hardware and software 41,632 35,190 
Vehicles 508 565 
Construction in progress 64,335 36,269 

Total property and equipment, gross 446,288 356,375 
Less accumulated depreciation (130,202) (113,392)

Total property and equipment, net $ 316,086 $ 242,983 

Construction in progress relates to CAVA new restaurant openings, construction of the new production facility in Verona, VA, and technology
improvements.

In connection with the Company’s conversion strategy described in Note 1 (Nature of Operations and Basis of Presentation), the Company recognized
impairment losses related to operating lease assets of closed restaurants within the Zoes Kitchen segment of $0.1 million and $1.6 million during the twelve
weeks ended October 1, 2023 and October 2, 2022, respectively, and $0.8 million and $2.2 million during the forty weeks ended October 1, 2023 and
October 2, 2022, respectively. Those, together with impairment charges of $0.5 million recognized during the twelve and forty weeks ended October 1, 2023
within the CAVA segment, resulted in total impairment charges of $0.6 million and $1.6 million during the twelve weeks ended October 1, 2023 and October 2,
2022, respectively, and $1.3 million and $2.2 million during the forty weeks ended October 1, 2023 and October 2, 2022, respectively. Impairment charges are
recorded within asset impairment and disposal costs in the accompanying unaudited condensed consolidated statements of operations.

5.    GOODWILL AND INTANGIBLE ASSETS, NET

During the twelve and forty weeks ended October 1, 2023 and October 2, 2022, there were no changes in the carrying amount of goodwill of $1.9 million.
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The following tables present the Company’s intangible assets, net as of the periods indicated:

October 1, 2023

($ in thousands) Carrying Value
Accumulated
Amortization Net

Trademark $ 750 $ — $ 750 
Other 605 — 605 

Total intangible assets not subject to amortization 1,355 — 1,355 

Intangibles, net $ 1,355 $ — $ 1,355 

As of October 1, 2023 all of our intangible assets subject to amortization were fully amortized.

December 25, 2022

($ in thousands) Carrying Value
Accumulated
Amortization Net

Total intangible assets subject to amortization, customer relationships $ 1,207 $ (1,180) $ 27 

Trademark 750 — 750 
Other 605 — 605 

Total intangible assets not subject to amortization 1,355 — 1,355 

Intangibles, net $ 2,562 $ (1,180) $ 1,382 

6.    ACCRUED EXPENSES AND OTHER

The following table presents the Company’s accrued expenses and other as of the periods indicated:

($ in thousands)
October 1,

2023
December 25,

2022

Accrued payroll and payroll taxes $ 23,894 $ 13,413 
Accrued capital purchases 14,156 7,726 
Sales and use tax payable 4,158 2,339 
Gift card and loyalty liabilities 3,497 3,271 
Other accrued expenses 17,292 13,719 

Total accrued expenses and other $ 62,997 $ 40,468 

7.    DEBT

JPMorgan Chase Bank Revolving Line of Credit—On February 15, 2023, the Company entered into a second amendment with respect to its revolving
credit agreement with JP Morgan Chase Bank, N.A. as administrative agent dated March 11, 2022, collectively known as the “2022 Credit Facility.” The
amendment provides for a $30.0 million delayed draw term loan facility (the “Delayed Draw Facility” and the loans thereunder, the “Delayed Draw Term
Loans”) to finance construction and capital expenditures in respect of the Company’s production facility in Verona, VA.

On May 31, 2023, the Company borrowed $6.0 million under the Delayed Draw Facility, which was repaid on July 6, 2023. As of October 1, 2023,
available borrowing capacity under the 2022 Credit Facility consisted of a revolving loan commitment in the aggregate amount of $75.0 million, together with
an incremental revolving credit commitment up to an aggregate amount of $25.0 million and $24.0 million under the Delayed Draw Facility (after giving effect
to the May 31, 2023 borrowing). The 2022 Credit Facility has a five-year term and matures on March 11, 2027. As of October 1, 2023, the Company had
unamortized loan origination fees of $1.0 million related to the 2022 Credit Facility recorded within other long-term assets on the accompanying unaudited
condensed consolidated balance sheet.

We may draw additional amounts under the Delayed Draw Facility until the earliest of (i) August 15, 2024, (ii) the date of the fifth funding of Delayed
Draw Term Loans (immediately after giving effect to such funding) and (iii) the date the full $30.0 million is drawn under the Delayed Draw Facility. Delayed
Draw Term Loans outstanding under the 2022 Credit Facility bear interest at a rate consistent with the 2022 Credit Facility. The Company is required to pay a
ticking fee on the amount of available delayed draw term loan commitments. The ticking fee ranges from 0.20% to 0.35% based on
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Total Rent Adjusted Net Leverage Ratio (as defined under the 2022 Credit Facility). Delayed Draw Term Loans have a maturity date of March 11, 2027 (the
“Delayed Draw Term Loan Maturity Date”).

Beginning the first full calendar quarter ending after the termination of all the delayed draw term loan commitments, the Company is obligated to make
mandatory quarterly principal payments of Delayed Draw Term Loans in an amount equal to the product of (i) the original aggregate principal amount of all
funded Delayed Draw Term Loans, multiplied by (ii) 1.25% for the first eight payments and 1.875% for all subsequent payments occurring prior to the Delayed
Draw Term Loan Maturity Date.

Interest on loans under the 2022 Credit Facility are based on the one, three or six months Adjusted Term Secured Overnight Financing Rate (as described
in the 2022 Credit Facility), as applicable, plus an applicable margin of 1.50% to 2.50% based on the Company’s Total Rent Adjusted Net Leverage Ratio (as
defined in the 2022 Credit Facility). The Company also has the ability to draw overnight borrowings for which interest rates are calculated based on the
Alternative Base Rate (as defined in the 2022 Credit Facility). The Company had no borrowings under the 2022 Credit Facility as of October 1, 2023.

The 2022 Credit Facility is unconditionally guaranteed by our domestic restricted subsidiaries, other than immaterial subsidiaries and other excluded
subsidiaries. The 2022 Credit Facility is secured, subject to permitted liens and other exceptions, by a first-priority security interest in certain tangible and
intangible assets of the borrower and the guarantors and a first-priority pledge of the capital stock of each domestic restricted subsidiary of the borrower and
the guarantors, subject to certain exceptions.

The 2022 Credit Facility includes customary restrictive covenants, including limitations on additional indebtedness, creation of liens, dividend payments,
investments and certain transactions with affiliates. The 2022 Credit Facility also includes covenants that require compliance with certain leverage ratios. The
availability of certain baskets and the ability to enter into certain transactions may be subject to compliance with such leverage ratios. In addition, the 2022
Credit Facility contains other customary covenants, representations and events of default. As of October 1, 2023, the Company was in compliance with these
financial and other covenants.

Previous SunTrust Revolving Line of Credit—On November 21, 2018, the Company entered into a revolving credit agreement with SunTrust Bank (as
amended, the “2020 Credit Facility”). The 2020 Credit Facility provided for aggregate borrowings outstanding of up to $38.7 million. On March 11, 2022, the
Company terminated the 2020 Credit Facility.

8.    REDEEMABLE PREFERRED STOCK AND STOCKHOLDERS’ EQUITY

The Company has reserved shares of common stock for issuance as follows as of the periods indicated:

October 1,
2023

December 25,
2022

Conversion of outstanding shares of preferred stock — 95,203,554 
Awards outstanding under the 2015 and 2023 Equity Incentive Plans 5,880,499 3,639,087 
Shares available for future issuance under the 2015 and 2023 Equity Incentive Plans 8,311,490 1,673,424 
Shares available for future issuance under the 2023 Employee Stock Purchase Plan 1,762,270 — 

Total reserved shares of common stock 15,954,259 100,516,065 

On June 20, 2023, we issued 95,203,554 shares of common stock, par value $0.0001 per share, of the Company upon conversion on a one-for-one basis of
all outstanding shares of its Series A Preferred Stock, par value $0.0001 per share, Series B Preferred Stock, par value $0.0001 per share, Series C Preferred
Stock, par value $0.0001 per share, Series D Preferred Stock, par value $0.0001 per share, Series E Preferred Stock, par value $0.0001 per share, and Series F
Preferred Stock, par value $0.0001 per share, pursuant to the Company’s Sixth Amended and Restated Certificate of Incorporation, as amended, and in
connection with the Company’s IPO. Conversion of the preferred stock into shares of common stock occurred automatically. As of October 1, 2023 there were
no outstanding shares of preferred stock. See Note 1 (Nature of Operations and Basis of Presentation) for more information on the Company’s IPO.

Preferred stock consisted of the following as of December 25, 2022:

($ in thousands)
Shares

Authorized
Shares

Issued & Outstanding
Liquidation
Preference Carrying Value

Series A 16,002,549 13,304,238 $ 38,161 $ (12,912)
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Series B 7,731,015 7,713,585 44,250 44,024 
Series C 5,205,333 5,161,029 34,950 34,609 
Series D 4,463,088 4,420,452 33,389 32,999 
Series E 61,570,716 47,702,841 360,315 359,520 
Series F 16,901,409 16,901,409 212,000 204,068 
Total 111,874,110 95,203,554 $ 723,065 $ 662,308 

9.    INCOME TAXES

The Company’s full pretax income (loss) for the twelve and forty weeks ended October 1, 2023 and October 2, 2022 was from U.S. domestic operations.
Our effective tax rate was 0.6% and 1.0% for the twelve and forty weeks ended October 1, 2023, respectively, and 0.2% and (0.2)% for the twelve and forty
weeks ended October 2, 2022, respectively. For each of the twelve weeks ended October 1, 2023 and October 2, 2022, the Company recorded less than
$0.1 million of tax expense. For each of the forty weeks ended October 1, 2023 and October 2, 2022, the Company recorded $0.1 million of tax expense.

10.    LEASES

The weighted average remaining lease term and discount rate were as follows as of the period indicated:

October 1,
2023

December 25,
2022

Weighted average remaining lease term (years) 8.3 8.4
Weighted average discount rate 5.98 % 5.51 %

The components of lease cost were as follows for the periods indicated:

Twelve Weeks Ended Forty Weeks Ended

($ in thousands) Classification
October 1,

2023
October 2,

2022
October 1,

2023
October 2,

2022

Operating lease cost
Occupancy, General and
administrative expenses $ 10,372 $ 9,795 $ 33,384 $ 32,885 

Pre-opening lease cost Pre-opening costs 1,134 1,186 3,436 2,721 
Closed store lease cost Restructuring and other costs 112 95 489 723 

Short-term lease costs
General and administrative
expenses 74 108 292 343 

Variable lease cost Occupancy 336 70 1,158 163 
Sublease income Other income (138) (137) (444) (464)

Total lease cost $ 11,890 $ 11,117 $ 38,315 $ 36,371 

Supplemental disclosures of cash flow information related to leases were as follows for periods indicated:

Twelve Weeks Ended Forty Weeks Ended

($ in thousands)
October 1,

2023
October 2,

2022
October 1,

2023
October 2,

2022

Cash paid for operating lease liabilities $ 12,067 $ 7,983 $ 35,220 $ 34,715 
Operating lease assets obtained in exchange for operating lease
liabilities 8,457 8,047 42,341 313,806 
Derecognition of operating lease assets due to termination or
impairment 236 2,991 3,022 7,654 
(1) Amount presented for the forty weeks ended October 2, 2022 includes a $256.9 million transition adjustment for the adoption of ASC 842.

Refer to Note 4 (Property and Equipment, net) for a description of impairment charges that resulted in a reduction to operating lease assets.

(1)
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Future minimum lease payments by fiscal year for operating leases consisted of the following as of October 1, 2023:

($ in thousands) Operating leases

2023 (remainder) $ 9,387 
2024 55,481 
2025 56,135 
2026 55,117 
2027 52,784 
Thereafter 214,252 
Total 443,156 
Less: imputed interest 100,797 
Operating lease liabilities (current and non-current) $ 342,359 

As of October 1, 2023, operating lease payments excluded $63.9 million of legally binding minimum lease payments for leases executed but not yet
commenced.

11.    COMMITMENTS AND CONTINGENCIES

Purchase Obligations—The Company enters into various purchase obligations in the ordinary course of business, generally of a short-term nature. Those
that are binding primarily relate to amounts owed for produce and other ingredients and supplies, including supplies and materials used for new restaurant
openings.

Letters of Credit—As of October 1, 2023 and December 25, 2022, the Company had eight irrevocable letters of credit in favor of various landlords in the
aggregate amount of $1.3 million. The letters of credit do not require a compensating balance and automatically renew in accordance with the terms of the
underlying lease agreement.

Litigation—The Company is currently involved in various claims and legal actions that arise in the ordinary course of its business, including claims
resulting from employment related matters. Except for the matters described below, none of these claims, most of which are covered by insurance, are expected
to have a material effect on the Company’s business, financial condition, results of operations, or cash flows. However, a significant increase in the number of
these claims or an increase in uninsured amounts owed under successful claims could materially and adversely affect our business, financial condition, results
of operations, or cash flows.

In April 2022, the Company was named as a defendant in a purported class action complaint relating to organic fluorine and per- and polyfluoroalkyl
substances (“PFAS”) in the packaging of its grain and salad bowls. Hamman et al. v. Cava Group, Inc. was filed on April 27, 2022 in the U.S. District Court for
the Southern District of California. An amended complaint was subsequently filed on August 18, 2022. After an initial round of motion to dismiss briefing, the
court granted in part and denied in part our motion to dismiss on February 8, 2023. Thereafter, plaintiffs filed a second amended complaint on March 1, 2023
seeking, among other relief, compensatory damages in an unspecified amount and medical monitoring. The complaint alleges that certain of our products are
unfit for human consumption due to the packaging containing allegedly heightened levels of organic fluorine and unsafe PFAS, and that consumers were
misled by certain marketing claims asserted by us regarding the health and sustainability of our products. The complaint further alleges that our products may
have caused bodily injuries to the putative class members who consumed our products. On April 14, 2023, we filed a motion to dismiss for failure to state a
claim. On May 30, 2023, the plaintiffs filed their opposition to the motion to dismiss, and we responded to the opposition on June 30, 2023. As of the date
hereof, this motion is pending.

In April 2023, the Company was served with a demand letter alleging that we use unhealthy and unsustainable PFAS in our packaging, that our products
contain synthetic biocides, and that our “healthy” and “sustainable” marketing claims constitute false and deceptive advertising. The letter demanded that the
Company take certain actions, including refraining from using or sourcing packaging containing PFAS and adding certain product warnings. The letter further
threatened to file an action styled as GMO Free USA v. Cava Group, Inc. in the Superior Court of the District of Columbia Civil Division. The suit was filed on
or about October 12, 2023, expounding the demand letter’s allegations and seeking declaratory and injunctive relief, as well as payment of the plaintiffs’
attorney’s fees, in connection with, among other things, alleged violations of D.C. consumer law.

In connection with Hamman et al. v. Cava Group, Inc., on September 21, 2022, Travelers Property Casualty Company of America sought a declaratory
judgment that it is not liable for insurance coverage in relation to the allegations asserted in the Hamman complaint related to PFAS, and it sought recoupment
of the Company’s legal costs in the Hamman action.
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Travelers Property Casualty Company of America et al v. Cava Group, Inc. was filed September 21, 2022 in the Superior Court of the State of California,
County of Orange. On November 9, 2022, we removed the action to the U.S. District Court for the Central District of California. On December 16, 2022, we
filed a motion to dismiss, which is pending. Depending on the outcome of the Travelers’ action as a whole, we may not be able to recover from our insurance
the full amount of any damages we might incur in matters related to PFAS, including both the Hamman action and GMO Free USA action.

We are vigorously defending ourselves in these matters, which are still in their early stages, and the respective plaintiffs have not stated any specific
amount of damages to be sought from the Company. As a result, an estimate of reasonably possible losses or range of losses (if any) cannot be made and the
final outcomes are uncertain.

12.    RELATED PARTY TRANSACTIONS

We were party to a consulting agreement (the “Consulting Agreement”) with CMRG Inc. (“CMRG”), which is primarily owned by certain of the founders
of the Company including Theodoros Xenohristos who serves on our Board of Directors. Under the terms of the Consulting Agreement, the founders provided
culinary, branding, food products, and restaurant operation services to one of our subsidiaries, CAVA Mezze Grill, in exchange for an annual consulting fee.
During the twelve and forty weeks ended October 2, 2022, $0.1 million and $0.2 million, respectively, was paid to CMRG for consulting services under the
Consulting Agreement. The Consulting Agreement was effectively terminated as of December 25, 2022.

We were party to a management services agreement (“MSA”) with Act III Management, LLC (“Act III Management”), which is one of our stockholders
and is controlled by Ronald Shaich, who is Chair of our Board of Directors. Act III Management provided consulting in the areas of information technology,
strategy, finance, off-premises sales, and restaurant operations. During the twelve and forty weeks ended October 2, 2022, $0.2 million and $0.7 million,
respectively, was paid to Act III Management under the MSA. The MSA was terminated in accordance with its terms on December 31, 2022.

13.    EQUITY-BASED COMPENSATION

2023 Equity Incentive Plan—In connection with the Company’s IPO, the Company adopted the 2023 Equity Incentive Plan (the “2023 Plan”). The 2023
Plan includes 9,398,771 authorized shares of the Company’s common stock for issuance to employees, directors, and consultants through non-qualified stock
options and incentive stock options, restricted shares of our common stock, restricted stock units (“RSUs”), performance stock units and other equity-based
awards tied to the value of our shares. The number of shares reserved for issuance under the 2023 Plan will automatically increase on the first day of each fiscal
year beginning with fiscal 2024 by a number of shares equal to the lesser of (i) the positive difference between 1% of the then-outstanding shares of our
common stock on the last day of the preceding fiscal year minus the plan reserve of the last day of the immediately preceding fiscal year and (ii) a lesser
number of shares determined by our Board of Directors.

2015 Equity Incentive Plan—Prior to the Company’s IPO, the Company granted incentive stock options, non-statutory stock options, and restricted stock
unit awards to employees, directors, and consultants under the 2015 Equity Incentive Plan (the “2015 Plan”). Following effectiveness of the 2023 Plan in
connection with our IPO, no further awards will be granted under the 2015 Plan; however, awards outstanding under the 2015 Plan will continue to be
governed by their existing terms.

During the twelve weeks ended October 1, 2023 and October 2, 2022, the Company recognized compensation expense (including applicable payroll taxes)
related to awards under the 2015 Plan and 2023 Plan of $3.0 million and $1.2 million, respectively. During the forty weeks ended October 1, 2023 and
October 2, 2022, the Company recognized compensation expense (including applicable payroll taxes) related to awards under the 2015 Plan and 2023 Plan of
$6.0 million and $3.0 million, respectively.

Stock Options—Prior to the IPO, under the 2015 Plan, our Board of Directors determined the option exercise price and granted all stock options at
exercise prices that were equal or exceed the fair value of the common stock on the date of grant. Under the 2023 Plan, the terms of all stock options may not
exceed 10 years. Vesting terms are determined by our Board of Directors and generally vest over four years of continuous service, except for 647,123 options
that were granted to our CEO in connection with the IPO that will vest over five years of continuous service.
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A summary of the Company’s stock option activity is as follows:

Weighted Average

($ in thousands except per share amounts) Number Of Options Exercise Price

Remaining
Contractual Term

(Years)
Aggregate Intrinsic

Value

Outstanding - December 26, 2021 1,431,771 $ 4.45 5.8 $ 3,828 
Granted 459,066 6.75 
Exercised (13,608) 2.39 
Forfeited or expired (10,800) 2.70 

Outstanding - October 2, 2022 1,866,429 $ 5.04 6.1 $ 5,424 

Exercisable - October 2, 2022 1,344,153 $ 4.37 4.9
Vested and expected to vest - October 2, 2022 1,866,429 $ 5.04 6.1 $ 5,424 

Outstanding - December 25, 2022 1,863,099 $ 5.04 5.9 $ 8,444 
Granted 1,373,215 19.61 
Exercised (61,748) 4.75 
Forfeited or expired (79,741) 9.47 

Outstanding - October 1, 2023 3,094,825 $ 11.40 7.0 $ 59,508 

Exercisable - October 1, 2023 1,457,407 $ 4.69 4.2
Vested and expected to vest - October 1, 2023 3,094,825 $ 11.40 7.0 $ 59,508 

The Company uses the Black-Scholes option-pricing model to determine the fair value of stock options. The following table reflects the weighted-average
assumptions utilized in the Black-Scholes option pricing model during the periods indicated:

Forty Weeks Ended
October 1,

2023
October 2,

2022

Expected term (in years) 6.4 6.2
Volatility 46.0% 45.0%
Risk-free interest rate 3.8% 1.7%
Dividend rate —% —%
Weighted-average grant date fair value per share $9.98 $2.97
(1) Expected life was calculated using the simplified method, which is an average of the contractual term and vesting period of the option, as we do not have sufficient historical data for determining

the expected term of our stock option awards.
(2) Volatility was based on a group of industry peers with sufficient history.

As of October 1, 2023, there was $13.2 million of unrecognized compensation costs related to option awards. This cost is expected to be recognized over a
period of 4.1 years.

Restricted Stock Units—Vesting terms of RSUs are determined by our Board of Directors and generally vest annually in equal installments over four
years of continuous service, except for 332,386 RSUs that were granted to our CEO in connection with the IPO that will vest over five years of continuous
service.

1

2
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A summary of the Company’s restricted stock unit activity is as follows:

($ in thousands, except per share amounts) Number of Units
Weighted-Average

Grant Date Fair Value
Aggregate Intrinsic

Value

Non-vested - December 26, 2021 1,486,977 $ 3.08 $ 10,032 
Granted 880,656 6.74 
Vested (298,605) 2.76 
Forfeited (149,607) 3.55 

Non-vested - October 2, 2022 1,919,421 $ 4.76 $ 15,240 

Non-vested - December 25, 2022 1,775,988 $ 4.76 $ 16,996 
Granted 1,697,450 17.51 
Vested (457,545) 4.56 
Forfeited (230,219) 7.53 

Non-vested - October 1, 2023 2,785,674 $ 12.35 $ 85,297 

As of October 1, 2023, there was $30.2 million of unrecognized compensation expense related to RSU awards. This cost is expected to be recognized over
a period of 3.6 years.

2023 Employee Stock Purchase Plan—In connection with the IPO, the Company’s Board of Directors adopted the 2023 Employee Stock Purchase Plan
(the “2023 ESPP”). The 2023 ESPP authorizes issuance of 1,762,270 shares of common stock to the Company’s employees. The number of shares of the
Company’s common stock reserved for issuance will automatically increase on the first day of each fiscal year ending on December 29, 2032 by the lesser of
(i) 1% of the outstanding common stock of the Company on the last day of the immediately preceding fiscal year and (ii) a lower number of shares of our
common stock as determined by the Board of Directors.

The 2023 ESPP allows eligible employees to acquire shares of the Company’s common stock through payroll deduction over offering periods that are
approximately six months. The per share purchase price is equal to 85% of the lesser of the fair market value of a share of the Company’s common stock on (i)
the first day of the offering period or (ii) the last day of the offering period.

The Company has not yet issued any shares of common stock under the 2023 ESPP. During the twelve and forty weeks ended October 1, 2023, the
Company recognized $0.2 million and compensation expense related to the 2023 ESPP.

14.    EARNINGS (LOSS) PER SHARE

Basic earnings (loss) per share is calculated by dividing net income (loss) by the weighted average shares outstanding during the period. Diluted earnings
(loss) per share is calculated by adjusting the weighted average shares outstanding for the dilutive effect of outstanding equity awards for the period using the
treasury-stock method.

The following table sets forth the computation of earnings (loss) per common share for the periods indicated:

Twelve Weeks Ended Forty Weeks Ended

(in thousands, except per share amounts)
October 1,

2023
October 2,

2022
October 1,

2023
October 2,

2022

Numerator:
Net income (loss) $ 6,833 $ (11,893) $ 11,231 $ (40,141)

Denominator:
Weighted average shares outstanding, basic 113,584 1,327 43,244 1,314 

Dilutive awards outstanding 4,129 — 2,722 — 
Weighted average shares outstanding, diluted 117,713 1,327 45,966 1,314

Earnings (loss) per common share:
Basic $ 0.06 $ (8.96) $ 0.26 $ (30.54)
Diluted $ 0.06 $ (8.96) $ 0.24 $ (30.54)
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The Company excluded the following potential common shares, presented based on amounts outstanding at each period end, from the computation of
diluted earnings (loss) per share as their impact would have been anti-dilutive for the periods indicated:

Twelve Weeks Ended Forty Weeks Ended

(in thousands)
October 1,

2023
October 2,

2022
October 1,

2023
October 2,

2022

Stock options — 1,461 — 1,461 
Restricted stock units — 765 — 765 
Preferred stock (as converted to common shares) — 95,204 — 95,204 

Total common stock equivalents — 97,430 — 97,430 

During the twelve and forty weeks ended October 2, 2022, the Company’s potentially dilutive securities, which include preferred stock and
outstanding awards under the 2015 Plan, have been excluded from the computation of diluted earnings per share as the effect would be anti-dilutive in a net
loss position.

15.    SEGMENT REPORTING

The CODM reviews segment performance and allocates resources based upon restaurant level profit, which is defined as segment revenues less food,
beverage, and packaging expenses, labor, occupancy, and other operating expenses. All segment revenue is earned in the United States, and all intersegment
revenues have been eliminated. Sales from external customers are derived principally from sales of food, beverage, and CPG. The Company does not rely on
any major customers as sources of sales. As the CODM is not provided with asset information by segment, assets are reported only on a consolidated basis. As
described in Note 1 (Nature of Operations and Basis of Presentation), the Company no longer operates any Zoes Kitchen locations as of March 2, 2023.
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Financial information for the Company’s reportable segments was as follows for the periods presented:

Twelve Weeks Ended Forty Weeks Ended

($ in thousands)
October 1,

2023
October 2,

2022
October 1,

2023
October 2,

2022

Revenue
CAVA $ 173,759 $ 116,213 $ 541,609 $ 333,546 
Zoes Kitchen — 21,432 3,867 94,996 
Other 1,794 1,613 6,054 5,642 

Total revenue 175,553 139,258 551,530 434,184 
Restaurant-level operating expenses 

CAVA 130,179 90,992 403,430 265,480 
Zoes Kitchen — 20,263 4,044 89,497 
Other 887 1,595 3,574 5,050 

Total restaurant-level operating expenses 131,066 112,850 411,048 360,027 
Restaurant-level profit (loss)

CAVA 43,580 25,221 138,179 68,066 
Zoes Kitchen — 1,169 (177) 5,499 
Other 907 18 2,480 592 

Total restaurant-level profit 44,487 26,408 140,482 74,157 
Reconciliation of restaurant-level profit to income (loss) before
income taxes:

General and administrative expenses 24,472 16,547 76,817 53,768 
Depreciation and amortization 11,528 10,018 35,096 31,783 
Restructuring and other costs 1,092 2,055 5,160 4,989 
Pre-opening costs 3,410 6,175 12,809 14,225 
Impairment and asset disposal costs 1,190 3,838 4,295 9,848 
Interest (income) expense, net (3,956) (115) (4,630) 262 
Other income, net (120) (188) (412) (644)

Income (loss) before income taxes $ 6,871 $ (11,922) $ 11,347 $ (40,074)
(1) Restaurant-level operating expenses consist of food, beverage, and packaging (excluding depreciation and amortization), labor, occupancy, and other operating expenses.

Other includes the Company’s CPG sales from CAVA Foods.

(1)
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Item 2. Management’s Discussion and Analysis of Financial Condition and Results of Operations

The following discussion and analysis of our financial condition and results of operations should be read in conjunction with our unaudited interim
condensed consolidated financial statements and the related notes included elsewhere in this Form 10-Q, and our final prospectus filed with the United States
Securities and Exchange Commission (the “SEC”) on June 16, 2023 pursuant to Rule 424(b)(4) under the Securities Act of 1933, as amended (the
“Prospectus”). In addition to historical information, this discussion and analysis contains forward-looking statements based on current expectations that
involve risks, uncertainties, and other factors outside the Company’s control, as well as assumptions, such as our plans, objectives, expectations, and
intentions. Our actual results may differ materially from those expressed or implied in the forward-looking statements as a result of various factors, including
those described under the sections entitled “Cautionary Statement Concerning Forward-Looking Statements” above and “Risk Factors” in the Prospectus and
our other filings with the SEC.

Overview

CAVA is the category-defining Mediterranean fast-casual restaurant brand, bringing together healthful food and bold, satisfying flavors at scale. Our brand
and our opportunity transcend the Mediterranean category to compete in the large and growing limited-service restaurant sector as well as the health and
wellness food category. CAVA serves guests across gender lines, age groups, and income levels and benefits from generational tailwinds created by consumer
demand for healthy living and a demographic shift towards greater ethnic diversity. We meet consumers’ desires to engage with convenient, authentic, purpose-
driven brands that view food as a source of self-expression. The broad appeal of our food combined with these favorable industry trends drive our vast
opportunity for continued growth.

As of October 1, 2023, we owned and operated 290 CAVA restaurants in 24 states and Washington, D.C., which includes 152 Zoes Kitchen locations
successfully converted into CAVA restaurants. We anticipate having 17 to 20 Net New CAVA Restaurant Openings in the fourth quarter of fiscal 2023, which
includes one remaining conversion of a Zoes Kitchen location that opened on October 20, 2023.

Segments

We have two reportable segments: CAVA and Zoes Kitchen. CAVA reflects the financial results of all CAVA restaurants we operate. Zoes Kitchen reflects
the financial results of all Zoes Kitchen locations we previously operated. As of October 1, 2023, we operated 290 CAVA restaurants. As of March 2, 2023, we
no longer operate any Zoes Kitchen locations. Our Consumer Packaged Goods (“CPG”) operations are included in Other.

Initial Public Offering

On June 20, 2023, we completed an initial public offering (the “IPO”) of 16,611,110 shares of common stock at a price of $22.00 per share, which
included 2,166,666 shares sold to the underwriters pursuant to their option to purchase additional shares. After underwriting discounts and commissions of
$22.8 million and offering expenses of $6.5 million, we received net proceeds from the offering of $336.1 million, of which $0.2 million of offering expenses
were unpaid as of October 1, 2023. In connection with the IPO, 95,203,554 outstanding shares of preferred stock were converted into an equivalent number of
shares of common stock. See Item 1, Financial Statements, Note 1 (Nature of Operations and Basis of Presentation) and Note 8 (Redeemable Preferred Stock
and Stockholders’ Equity) for more information.

Key Performance Measures

In assessing the performance of our business, in addition to considering a variety of measures in accordance with GAAP, our management team also
considers a variety of other key performance measures, including non-GAAP measures. The key performance measures used by our management for
determining how our business is performing are: CAVA Revenue, CAVA Same Restaurant Sales Growth, CAVA AUV, CAVA Restaurant-Level Profit, CAVA
Restaurant-Level Profit Margin, CAVA Restaurants, Net New CAVA Restaurant Openings, CAVA Digital Revenue Mix, Adjusted EBITDA, and Adjusted
EBITDA Margin.

We believe that these key financial measures provide useful information to users of our financial statements in understanding and evaluating our results of
operations in the same manner as our management team. The presentation of these key performance measures, including Adjusted EBITDA and Adjusted
EBITDA margin, which are non-GAAP financial measures, is not intended to be considered in isolation or as a substitute for, or superior to, the financial
information prepared and presented in accordance with GAAP. See “Non-GAAP Financial Measures” below.
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The following table sets forth our key performance measures for the periods presented:

Twelve Weeks Ended Forty Weeks Ended

($ in thousands)
October 1,

2023
October 2,

2022 Change
October 1,

2023
October 2,

2022 Change

CAVA Revenue $ 173,759 $ 116,213 $ 57,546 $ 541,609 $ 333,546 $ 208,063 
CAVA Same Restaurant Sales Growth 14.1 % 9.2 % 4.9 % 20.1 % 13.9 % 6.2 %
CAVA AUV $ 2,640 $ 2,383 $ 257 $ 2,640 $ 2,383 $ 257 
CAVA Restaurant-Level Profit $ 43,580 $ 25,221 $ 18,359 $ 138,179 $ 68,066 $ 70,113 
CAVA Restaurant-Level Profit Margin 25.1 % 21.7 % 3.4 % 25.5 % 20.4 % 5.1 %
CAVA Restaurants 290 214 76 290 214 76 
Net New CAVA Restaurant Openings 11 19 (8) 53 50 3 
CAVA Digital Revenue Mix 35.5 % 32.9 % 2.6 % 36.1 % 34.0 % 2.1 %
Net income (loss) $ 6,833 $ (11,893) $ 18,726 $ 11,231 $ (40,141) $ 51,372 
Adjusted EBITDA $ 19,788 $ 4,838 $ 14,950 $ 58,135 $ 9,128 $ 49,007 
Net income (loss) margin 3.9 % (8.5)% 12.4 % 2.0 % (9.2)% 11.2 %
Adjusted EBITDA margin 11.3 % 3.5 % 7.8 % 10.5 % 2.1 % 8.4 %
(1) For purposes of calculating CAVA AUV for the reporting periods ended October 1, 2023 and October 2, 2022, the applicable measurement period is the entire trailing thirteen periods ended

October 1, 2023 and October 2, 2022, respectively.
(2) As of the end of the specified reporting period.
(3) See “Non-GAAP Financial Measures” below for a discussion of Adjusted EBITDA and Adjusted EBITDA Margin and a reconciliation of Adjusted EBITDA to net income/(loss), the most directly

comparable GAAP measure to Adjusted EBITDA. Adjusted EBITDA Margin is Adjusted EBITDA as a percentage of revenue.

CAVA Restaurants and Net New CAVA Restaurant Openings

The following table details CAVA restaurant unit data for the periods indicated.

Twelve Weeks Ended Forty Weeks Ended
October 1,

2023
October 2,

2022
October 1,

2023
October 2,

2022

CAVA Restaurants
Beginning of period 279 195 237 164
New CAVA restaurant openings, including converted Zoes Kitchen
locations 11 19 54 51
Permanent closure — — (1) (1)
End of period 290 214 290 214 

Results of Operations

Our results of operations, on a consolidated basis and by segment, for the twelve and forty weeks ended October 1, 2023 and October 2, 2022 are set forth
below. We present our segment results before our consolidated results as we believe that our CAVA segment is more useful and meaningful in assessing the
performance of our business, which is mainly driven by our CAVA segment. As of March 2, 2023, we no longer operate any Zoes Kitchen locations, and on
October 20, 2023 our conversion strategy was completed with the last conversion restaurant opening. As a result, we have limited our discussion of the Zoes
Kitchen segment. In addition, because our consolidated results of operations include the results of our Zoes Kitchen segment, we believe that our consolidated
results of operations are less indicative of our performance as compared to our CAVA segment.

(1)

(2)

(3)

(3)
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The following table summarizes our segment results for the twelve and forty weeks ended October 1, 2023 and October 2, 2022:

Twelve Weeks Ended Forty Weeks Ended

($ in thousands)
October 1,

2023
October 2,

2022
October 1,

2023
October 2,

2022

Revenue
CAVA $ 173,759 $ 116,213 $ 541,609 $ 333,546 
Zoes Kitchen — 21,432 3,867 94,996 
Other 1,794 1,613 6,054 5,642 

Total revenue 175,553 139,258 551,530 434,184 
Restaurant-level operating expenses 

CAVA 130,179 90,992 403,430 265,480 
Zoes Kitchen — 20,263 4,044 89,497 
Other 887 1,595 3,574 5,050 

Total restaurant-level operating expenses 131,066 112,850 411,048 360,027 
Restaurant-level profit (loss)

CAVA 43,580 25,221 138,179 68,066 
Zoes Kitchen — 1,169 (177) 5,499 
Other 907 18 2,480 592 

Total restaurant-level profit 44,487 26,408 140,482 74,157 
Reconciliation of restaurant-level profit to income (loss) before
income taxes:

General and administrative expenses 24,472 16,547 76,817 53,768 
Depreciation and amortization 11,528 10,018 35,096 31,783 
Restructuring and other costs 1,092 2,055 5,160 4,989 
Pre-opening costs 3,410 6,175 12,809 14,225 
Impairment and asset disposal costs 1,190 3,838 4,295 9,848 
Interest (income) expense, net (3,956) (115) (4,630) 262 
Other income, net (120) (188) (412) (644)

Income (loss) before income taxes $ 6,871 $ (11,922) $ 11,347 $ (40,074)
(1) Restaurant-level operating expenses consist of food, beverage, and packaging (excluding depreciation and amortization), labor, occupancy, and other operating expenses.

Comparison of the twelve weeks ended October 1, 2023 and October 2, 2022

CAVA Segment Results

The following table summarizes the results of the CAVA segment for the twelve weeks ended October 1, 2023 and October 2, 2022:

Twelve Weeks Ended
October 1,

2023
October 2,

2022 Change
($ in thousands) $ % of Revenue $ % of Revenue $ %

Restaurant revenue $ 173,759 100.0 % $ 116,213 100.0 % $ 57,546 49.5 %
Restaurant operating expenses (excluding depreciation and amortization)
Food, beverage, and packaging 51,085 29.4 36,402 31.3 14,683 40.3 
Labor 43,913 25.3 30,232 26.0 13,681 45.3 
Occupancy 13,782 7.9 9,747 8.4 4,035 41.4 
Other operating expenses 21,399 12.3 14,611 12.6 6,788 46.5 

Total restaurant operating expenses 130,179 74.9 90,992 78.3 39,187 43.1 
Restaurant-level profit $ 43,580 25.1 % $ 25,221 21.7 % $ 18,359 72.8 %

(1)
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CAVA Revenue:

The increase in CAVA Revenue was primarily due to a $41.2 million increase from the 95 Net New CAVA Restaurant Openings during or subsequent to
the twelve weeks ended October 2, 2022, of which the majority was attributable to the 60 CAVA restaurants that were converted from Zoes Kitchen locations.
The remainder of the increase in CAVA Revenue was driven by CAVA Same Restaurant Sales Growth of 14.1%, which consists of 7.6% from guest traffic
increases and 6.5% from menu price increases and product mix.

CAVA Food, beverage, and packaging:

The increase in CAVA food, beverage, and packaging was primarily due to a $13.4 million increase from the 95 Net New CAVA Restaurant Openings
during or subsequent to the twelve weeks ended October 2, 2022, of which the majority was attributable to the 60 CAVA restaurants that were converted from
Zoes Kitchen locations. The remainder of the increase was primarily due to CAVA Same Restaurant Sales Growth of 14.1%.

As a percentage of CAVA Revenue, CAVA food, beverage, and packaging decreased primarily due to lower input costs and a higher incidence of premium
menu items driving favorable product mix.

CAVA Labor:

The increase in CAVA labor was primarily due to a $11.9 million increase from the 95 Net New CAVA Restaurant Openings during or subsequent to the
twelve weeks ended October 2, 2022, of which the majority was attributable to the 60 CAVA restaurants that were converted from Zoes Kitchen locations. The
remainder of the increase was primarily due to CAVA Same Restaurant Sales Growth of 14.1%. These increases include the impact of higher average hourly
wages.

As a percentage of CAVA Revenue, CAVA labor decreased due to strong sales, partially offset by an increase in average hourly wages and an increased
mix of new restaurants.

CAVA Occupancy:

The increase in CAVA occupancy was primarily due to a $3.5 million increase from 95 Net New CAVA Restaurant Openings during or subsequent to the
twelve weeks ended October 2, 2022, of which the majority was attributable to the 60 CAVA restaurants that were converted from Zoes Kitchen locations.

As a percentage of CAVA Revenue, CAVA occupancy decreased primarily due to improved operating leverage associated with higher sales.

CAVA Other operating expenses:

The increase in CAVA other operating expenses was primarily due to a $5.8 million increase from 95 Net New CAVA Restaurant Openings during or
subsequent to the twelve weeks ended October 2, 2022, of which the majority was attributable to the 60 CAVA restaurants that were converted from Zoes
Kitchen locations. The remainder of the increase was primarily due to CAVA Same Restaurant Sales Growth of 14.1%.

As a percentage of CAVA Revenue, CAVA other operating expenses decreased primarily due to operating leverage from higher sales.
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Zoes Kitchen Segment Results

The following table summarizes the results of the Zoes Kitchen segment for the twelve weeks ended October 1, 2023 and October 2, 2022:

Twelve Weeks Ended

($ in thousands)
October 1,

2023
October 2,

2022 Change
$ % of Revenue $ % of Revenue $ %

Restaurant revenue $ — — % $ 21,432 100.0 % $ (21,432) (100.0)%
Restaurant operating expenses (excluding depreciation and amortization)
Food, beverage, and packaging — — 6,733 31.4 (6,733) (100.0)
Labor — — 6,961 32.5 (6,961) (100.0)
Occupancy — — 2,555 11.9 (2,555) (100.0)
Other operating expenses — — 4,014 18.7 (4,014) (100.0)

Total restaurant operating expenses — — 20,263 94.5 (20,263) (100.0)
Restaurant-level profit $ — — % $ 1,169 5.5 % (1,169) (100.0)%

As of March 2, 2023, the Company no longer operates any Zoes Kitchen locations.

Other Results

The following table summarizes remaining activity related to our CPG operations for the twelve weeks ended October 1, 2023 and October 2, 2022:

Twelve Weeks Ended
October 1,

2023
October 2,

2022 Change
($ in thousands) $ % of Revenue $ % of Revenue $ %

Revenue $ 1,794 100.0 % $ 1,613 100.0 % $ 181 11.2 %
Food, beverage, and packaging 733 40.9 1,482 91.9 (749) (50.5)
Other operating expenses 154 8.6 113 7.0 41 36.3 

The increase in Other revenue was primarily as a result of increased sales of dips, spreads, and dressings. The decrease in food, beverage, and packaging
was due in part to lower input costs.

Consolidated Results

The following table summarizes our consolidated results of operations for the twelve weeks ended October 1, 2023 and October 2, 2022:

Twelve Weeks Ended

($ in thousands)
October 1,

2023
October 2,

2022 Change
$ % of Revenue $ % of Revenue $ %

Revenue $ 175,553 100.0 % $ 139,258 100.0 % $ 36,295 26.1 %
Operating expenses:
Restaurant operating costs (excluding depreciation and amortization)

Food, beverage, and packaging 51,818 29.5 44,617 32.0 7,201 16.1 
Labor 43,913 25.0 37,193 26.7 6,720 18.1 
Occupancy 13,782 7.9 12,302 8.8 1,480 12.0 
Other operating expenses 21,553 12.3 18,738 13.5 2,815 15.0 

Total restaurant operating expenses 131,066 74.7 112,850 81.0 18,216 16.1 
General and administrative expenses 24,472 13.9 16,547 11.9 7,925 47.9 
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Depreciation and amortization 11,528 6.6 10,018 7.2 1,510 15.1 
Restructuring and other costs 1,092 0.6 2,055 1.5 (963) (46.9)
Pre-opening costs 3,410 1.9 6,175 4.4 (2,765) (44.8)
Impairment and asset disposal costs 1,190 0.7 3,838 2.8 (2,648) (69.0)

Total operating expenses 172,758 98.4 151,483 108.8 21,275 14.0 
Income (loss) from operations 2,795 1.6 (12,225) (8.8) 15,020 (122.9)
Interest income, net (3,956) (2.3) (115) (0.1)% (3,841) N/M
Other income, net (120) (0.1) (188) (0.1) 68 (36.2)
Income (loss) before income taxes 6,871 3.9 (11,922) (8.6) 18,793 (157.6)
Provision for (benefit from) income taxes 38 — (29) — 67 (231.0)
Net income (loss) $ 6,833 3.9 % $ (11,893) (8.5)% $ 18,726 (157.5)%
N/M data not meaningful

Revenue:

The increase in consolidated revenue was primarily driven by a $57.5 million increase in our CAVA segment, partially offset by a $21.4 million decrease in
our Zoes Kitchen segment, which was no longer operating as of March 2, 2023. Refer to CAVA Segment Results above for more information.

Food, beverage, and packaging:

The increase in consolidated food, beverage, and packaging was primarily driven by a $14.7 million increase in our CAVA segment, partially offset by a
$6.7 million decrease in our Zoes Kitchen segment. Refer to CAVA Segment Results above for more information.

Labor:

The increase in consolidated labor was primarily driven by a $13.7 million increase in our CAVA segment, partially offset by a $7.0 million decrease in our
Zoes Kitchen segment. Refer to CAVA Segment Results above for more information.

Occupancy:

The increase in consolidated occupancy was primarily driven by a $4.0 million increase in our CAVA segment, partially offset by a $2.6 million decrease
in our Zoes Kitchen segment. Refer to CAVA Segment Results above for more information.

Other operating expenses:

The increase in consolidated other operating expenses was primarily driven by an $6.8 million increase in our CAVA segment, partially offset by a $4.0
million decrease in our Zoes Kitchen segment. Refer to CAVA Segment Results above for more information.

General and administrative expenses:

The increase in general and administrative expenses was primarily due to higher equity-based compensation, which includes the impact of awards made in
connection with the IPO, recurring public company costs, higher performance-based accruals associated with strong results, and investments in our corporate
functions, including headcount, to support future growth.

Depreciation and amortization:

The increase in depreciation and amortization was driven by the addition of assets from 95 New Net CAVA Restaurants Openings and technology
improvements partially offset by the disposal of assets from 79 closed Zoes Kitchen locations.
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Restructuring and other costs:

The decrease in restructuring and other costs was primarily due to costs incurred in the prior year quarter related to public company readiness and the
relocation of our collaboration center.

Pre-opening costs:

The decrease in pre-opening costs was due to the timing and volume of Net New CAVA Restaurant Openings and improved cost efficiencies.

Impairment and asset disposal costs:

The decrease in impairment and asset disposal costs was primarily due to higher costs in the prior year quarter in connection with Zoes Kitchen actual and
anticipated closures.

Interest (income) expense, net

The increase in interest (income) expense, net, was due to interest income associated with an increase in short term investments as a result of proceeds
from the IPO.

Other income, net:

Other income, net was relatively flat.

Income (loss) before income taxes:

The increase in income before income taxes was due to the factors described above.

Provision for income taxes:

The provision for income taxes was an immaterial amount for each of the twelve weeks ended October 1, 2023 and October 2, 2022.

Net income (loss):

Our net income increased as a result of the factors described above.

Comparison of the forty weeks ended October 1, 2023 and October 2, 2022

CAVA Segment Results

The following table summarizes the results of the CAVA segment for the forty weeks ended October 1, 2023 and October 2, 2022:

Forty Weeks Ended
October 1,

2023
October 2,

2022 Change
($ in thousands) $ % of Revenue $ % of Revenue $ %

Restaurant revenue $ 541,609 100.0 % $ 333,546 100.0 % $ 208,063 62.4 %
Restaurant operating expenses (excluding depreciation and amortization)
Food, beverage, and packaging 157,720 29.1 105,258 31.6 52,462 49.8 
Labor 136,978 25.3 89,902 27.0 47,076 52.4 
Occupancy 43,273 8.0 30,114 9.0 13,159 43.7 
Other operating expenses 65,459 12.1 40,206 12.1 25,253 62.8 

Total restaurant operating expenses 403,430 74.5 265,480 79.6 137,950 52.0 
Restaurant-level profit $ 138,179 25.5 % $ 68,066 20.4 % $ 70,113 103.0 %

CAVA Revenue:

The increase in CAVA Revenue was primarily due to a $141.1 million increase from the 126 Net New CAVA Restaurant Openings during or subsequent to
the forty weeks ended October 2, 2022, of which the majority was
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attributable to the 90 CAVA restaurants that were converted from Zoes Kitchen locations. The remainder of the increase in CAVA Revenue was driven by
CAVA Same Restaurant Sales Growth of 20.1%, which consists of 12.0% from guest traffic increases and 8.1% from menu price increases and product mix.

CAVA Food, beverage, and packaging:

The increase in CAVA food, beverage, and packaging was primarily due to a $38.1 million increase from the 126 Net New CAVA Restaurant Openings
during or subsequent to the forty weeks ended October 2, 2022, of which the majority was attributable to the 90 CAVA restaurants that were converted from
Zoes Kitchen locations. The remainder of the increase was primarily due to CAVA Same Restaurant Sales Growth of 20.1%.

As a percentage of CAVA Revenue, CAVA food, beverage, and packaging decreased primarily due to lower input costs and a higher incidence of premium
menu items driving favorable product mix.

CAVA Labor:

The increase in CAVA labor was primarily due to a $35.4 million increase from the 126 Net New CAVA Restaurant Openings during or subsequent to the
forty weeks ended October 2, 2022, of which the majority was attributable to the 90 CAVA restaurants that were converted from Zoes Kitchen locations. The
remainder of the increase was primarily due to CAVA Same Restaurant Sales Growth of 20.1%. These increases include the impact of higher average hourly
wages.

As a percentage of CAVA Revenue, CAVA labor decreased due to strong sales, partially offset by an increase in average hourly wages and an increased
mix of new restaurants.

CAVA Occupancy:

The increase in CAVA occupancy was primarily due to a $10.1 million increase from 126 Net New CAVA Restaurant Openings during or subsequent to the
forty weeks ended October 2, 2022, of which the majority was attributable to the 90 CAVA restaurants that were converted from Zoes Kitchen locations.

As a percentage of CAVA Revenue, CAVA occupancy decreased largely due to improved operating leverage associated with higher sales.

CAVA Other operating expenses:

The increase in CAVA other operating expenses was primarily due to a $16.3 million increase from 126 Net New CAVA Restaurant Openings during or
subsequent to the forty weeks ended October 2, 2022, of which the majority was attributable to the 90 CAVA restaurants that were converted from Zoes
Kitchen locations. The remainder of the increase was primarily due to CAVA Same Restaurant Sales Growth of 20.1%.

As a percentage of CAVA Revenue, CAVA other operating expenses was flat primarily due to operating leverage, partially offset by a reduction to an
insurance accrual in the prior year period.
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Zoes Kitchen Segment Results

The following table summarizes the results of the Zoes Kitchen segment for the forty weeks ended October 1, 2023 and October 2, 2022:

Forty Weeks Ended
October 1,

2023
October 2,

2022 Change
($ in thousands) $ % of Revenue $ % of Revenue $ %

Restaurant revenue $ 3,867 100.0 % $ 94,996 100.0 % $ (91,129) N/M
Restaurant operating expenses, excluding depreciation and amortization:
Food, beverage, and packaging 1,141 29.5 29,315 30.9 (28,174) N/M
Labor 1,506 38.9 32,044 33.7 (30,538) N/M
Occupancy 508 13.1 11,142 11.7 (10,634) N/M
Other operating expenses 889 23.0 16,996 17.9 (16,107) N/M

Total restaurant operating expenses 4,044 104.6 89,497 94.2 (85,453) N/M
Restaurant-level profit (loss) $ (177) (4.6)% $ 5,499 5.8 % $ (5,676) N/M

N/M data not meaningful

As of March 2, 2023, the Company no longer operates any Zoes Kitchen locations, which resulted in the decreases above.

Other Results

The following table summarizes remaining activity related to our CPG operations for the forty weeks ended October 1, 2023 and October 2, 2022:

Forty Weeks Ended
October 1,

2023
October 2,

2022 Change
($ in thousands) $ % of Revenue $ % of Revenue $ %

Revenue $ 6,054 100.0 % $ 5,642 100.0 % $ 412 7.3 %
Food, beverage, and packaging 3,075 50.8 4,689 83.1 (1,614) (34.4)
Other operating expenses 499 8.2 361 6.4 138 38.2 

The increase in Other revenue was primarily as a result of increased sales of dips, spreads, and dressings. The decrease in food, beverage, and packaging
was due in part to lower input costs.

Consolidated Results

The following table summarizes our consolidated results of operations for the forty weeks ended October 1, 2023 and October 2, 2022:

Forty Weeks Ended

($ in thousands)
October 1,

2023
October 2,

2022 Change
$ % of Revenue $ % of Revenue $ %

Revenue $ 551,530 100.0 % $ 434,184 100.0 % $ 117,346 27.0 %
Operating expenses:
Restaurant operating costs (excluding depreciation and amortization)

Food, beverage, and packaging 161,936 29.4 139,262 32.1 22,674 16.3 
Labor 138,484 25.1 121,946 28.1 16,538 13.6 
Occupancy 43,781 7.9 41,256 9.5 2,525 6.1 
Other operating expenses 66,847 12.1 57,563 13.3 9,284 16.1 

Total restaurant operating expenses 411,048 74.5 360,027 82.9 51,021 14.2 
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General and administrative expenses 76,817 13.9 53,768 12.4 23,049 42.9 
Depreciation and amortization 35,096 6.4 31,783 7.3 3,313 10.4 
Restructuring and other costs 5,160 0.9 4,989 1.1 171 3.4 
Pre-opening costs 12,809 2.3 14,225 3.3 (1,416) (10.0)
Impairment and asset disposal costs 4,295 0.8 9,848 2.3 (5,553) (56.4)

Total operating expenses 545,225 98.9 474,640 109.3 70,585 14.9 
Income (loss) from operations 6,305 1.1 (40,456) (9.3) 46,761 (115.6)
Interest (income) expense, net (4,630) (0.8) 262 0.1 (4,892) (1867.2)
Other income, net (412) (0.1) (644) (0.1) 232 (36.0)
Income (loss) before income taxes 11,347 2.1 (40,074) (9.2) 51,421 (128.3)
Provision for (benefit from) income taxes 116 — 67 — 49 73.1 
Net income (loss) $ 11,231 2.0 % $ (40,141) (9.2)% $ 51,372 (128.0)%

Revenue:

The increase in consolidated revenue was primarily driven by a $208.1 million increase in our CAVA segment, partially offset by a $91.1 million decrease
in our Zoes Kitchen segment, which was no longer operating as of March 2, 2023. Refer to CAVA Segment Results above for more information.

Food, beverage, and packaging:

The increase in consolidated food, beverage, and packaging was primarily driven by a $52.5 million increase in our CAVA segment, partially offset by a
$28.2 million decrease in our Zoes Kitchen segment. Refer to CAVA Segment Results above for more information.

Labor:

The increase in consolidated labor was primarily driven by a $47.1 million increase in our CAVA segment, partially offset by a $30.5 million decrease in
our Zoes Kitchen segment. Refer to CAVA Segment Results above for more information.

Occupancy:

The increase in consolidated occupancy was primarily driven by a $13.2 million increase in our CAVA segment, partially offset by an $10.6 million
decrease in our Zoes Kitchen segment. Refer to CAVA Segment Results above for more information.

Other operating expenses:

The increase in consolidated other operating expenses was primarily driven by a $25.3 million increase in our CAVA segment, partially offset by a $16.1
million decrease in our Zoes Kitchen segment. Refer to CAVA Segment Results above for more information.

General and administrative expenses:

The increase in general and administrative expenses was primarily due to higher performance-based accruals associated with strong results, investments in
our corporate functions, including headcount, to support future growth, higher equity-based compensation associated with awards made in connection with the
IPO, recurring public company costs, and $1.1 million in certain non-recurring IPO costs.

Depreciation and amortization:

The increase in depreciation and amortization was primarily driven by the addition of assets from 126 Net New CAVA Restaurant Openings and
technology improvements, partially offset by the disposal of assets at 125 closed Zoes Kitchen locations.
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Restructuring and other costs:

The increase in restructuring and other costs was primarily due to costs associated with closed Zoes Kitchen locations and public company readiness,
partially offset by costs incurred in the prior year period in connection with the relocation of our collaboration center.

Pre-opening costs:

The decrease in pre-opening costs was due to improved cost efficiencies, partially offset by the the timing and volume of Net New CAVA Restaurant
Openings.

Impairment and asset disposal costs:

The decrease in impairment and asset disposal costs was primarily due to higher costs in the prior year period in connection with Zoes Kitchen actual and
anticipated closures.

Interest expense, net:

The increase in interest (income) expense, net, was due to interest income associated with an increase in short term investments as a result of proceeds
from the IPO.

Other income, net:

Other income, net was relatively flat.

Loss before income taxes:

The increase in income before income taxes was due to the factors described above.

Provision for income taxes:

Provision for income taxes was an immaterial amount for each of the forty weeks ended October 1, 2023 and October 2, 2022.

Net income (loss):

Our net income increased as a result of the factors described above.

Non-GAAP Financial Measures

In addition to our consolidated financial statements, which are prepared in accordance with GAAP, we present Adjusted EBITDA and Adjusted EBITDA
Margin as supplemental measures of financial performance that are not required by, or presented in accordance with, GAAP. We believe they assist investors
and analysts in comparing our operating performance across reporting periods on a consistent basis by excluding items that we do not believe are indicative of
our operating performance. Management believes Adjusted EBITDA and Adjusted EBITDA Margin are useful to investors in highlighting trends in our
operating performance, while other measures can differ significantly depending on long-term strategic decisions regarding capital structure, the tax
jurisdictions in which we operate and capital investments. Management uses Adjusted EBITDA and Adjusted EBITDA Margin to supplement GAAP measures
of performance in the evaluation of the effectiveness of our business strategies, to make budgeting decisions and to compare our performance against that of
other peer companies using similar measures. Management supplements GAAP results with non-GAAP financial measures to provide a more complete
understanding of the factors and trends affecting the business than GAAP results alone provide.

Adjusted EBITDA and Adjusted EBITDA Margin are not recognized terms under GAAP and should not be considered as alternatives to net income (loss)
or net income (loss) margin as measures of financial performance, or cash provided by operating activities as measures of liquidity, or any other performance
measure derived in accordance with GAAP. Additionally, these measures are not intended to be measures of free cash flow available for management’s
discretionary use, as they do not consider certain cash requirements such as interest payments, tax payments, and debt service requirements. Because not all
companies use identical calculations, the presentation of these measures may not be comparable to other similarly titled measures of other companies and can
differ significantly from company to company.

28



Table of Contents

Our Adjusted EBITDA and Adjusted EBITDA Margin measures have limitations as analytical tools, and you should not consider them in isolation, or as
substitutes for analysis of our results as reported under GAAP. Some of these limitations are:

• Adjusted EBITDA does not reflect our cash expenditures or future requirements for capital expenditures or contractual commitments;

• Adjusted EBITDA does not reflect changes in, or cash requirements for, our working capital needs;

• Adjusted EBITDA does not reflect the interest expense, or the cash requirements necessary to service interest or principal payments, on our debts;

• Adjusted EBITDA does not reflect period to period changes in taxes, income tax expense or the cash necessary to pay income taxes;

• Adjusted EBITDA does not reflect the impact of earnings or cash charges resulting from matters we consider not to be indicative of our ongoing
operations;

• although depreciation and amortization are non-cash charges, the assets being depreciated and amortized will often have to be replaced in the future,
and Adjusted EBITDA does not reflect any cash requirements for such replacements; and

• other companies in our industry may calculate Adjusted EBITDA and Adjusted EBITDA Margin differently than we do, limiting their usefulness as
comparative measures.

Because of these limitations, Adjusted EBITDA and Adjusted EBITDA Margin should not be considered as measures of discretionary cash available to
invest in business growth or to reduce indebtedness.

The following tables provides a reconciliation of net income (loss) to Adjusted EBITDA and net income (loss) margin to Adjusted EBITDA Margin for the
periods presented:

Twelve Weeks Ended Forty Weeks Ended

($ in thousands)
October 1,

2023
October 2,

2022
October 1,

2023
October 2,

2022

Net income (loss) $ 6,833 $ (11,893) $ 11,231 $ (40,141)
Non-GAAP Adjustments

Interest (income) expense, net (3,956) (115) (4,630) 262
Provision for (benefit from) income taxes 38 (29) 116 67
Depreciation and amortization 11,528 10,018 35,096 31,783
Equity-based compensation 3,183 1,152 6,166 2,964
Other income, net (120) (188) (412) (644)
Impairment and asset disposal costs 1,190 3,838 4,295 9,848
Restructuring and other costs 1,092 2,055 5,160 4,989
Certain non-recurring public company costs — — 1,113 —

Adjusted EBITDA $ 19,788 $ 4,838 $ 58,135 $ 9,128

Revenue $ 175,553 $ 139,258 $ 551,530 $ 434,184
Net income (loss) margin 3.9 % (8.5)% 2.0 % (9.2)%
Adjusted EBITDA margin 11.3 % 3.5 % 10.5 % 2.1 %

Liquidity and Capital Resources

We assess our liquidity in terms of our ability to generate adequate amounts of cash to meet current and future needs. Our expected primary uses on a
short-term and long-term basis are for the expansion of our restaurant base and manufacturing capabilities, working capital, and other capital expenditures.

Our rapid expansion has been significantly aided by the Zoes Kitchen acquisition, which enabled us to expand our CAVA restaurant base in a capital-
efficient manner. While conversions require initial capital investments, such costs are typically significantly lower for a conversion as compared to a new
opening. Therefore, we expect that the capital
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expenditure requirements relating to Net New CAVA Restaurant Openings on a per restaurant basis in future periods will be significantly higher than we have
experienced in the past few years as our conversion strategy is complete as of October 20, 2023.

We believe that cash provided by operating activities and existing cash on hand, together with amounts available under our 2022 Credit Facility, will be
sufficient to satisfy our anticipated cash requirements for the next twelve months, including our expected capital expenditures for expansion of our CAVA
restaurant base and manufacturing capabilities, operating lease obligations, working capital obligations, and debt service requirements. See Item 1, Financial
Statements, Note 7 (Debt) and Note 10 (Leases) to our consolidated financial statements for more information. Our sources of liquidity could be affected by
factors described under the section entitled “Risk Factors” in the Prospectus. Depending on the severity and direct impact of these factors on us, we may not be
able to secure additional financing on acceptable terms, or at all.

Cash Overview

We had cash and cash equivalents of $340.4 million and $39.1 million as of October 1, 2023 and December 25, 2022, respectively, the increase of which
was primarily due to net proceeds received in connection with the IPO.

For the forty weeks ended October 1, 2023, our operations were primarily funded from cash flows from operations that, together with the IPO proceeds
and prior sale and issuance of our Series F Preferred Stock in fiscal 2021, funded capital expenditures. Our principal uses of liquidity for the forty weeks ended
October 1, 2023 were to fund new restaurant openings, including the conversion of Zoes Kitchen locations into CAVA restaurants, the construction of our new
production facility in Verona, VA and working capital needs.

Cash Flows

The following table summarizes our cash flows for the periods presented:

Forty Weeks Ended Change

($ in thousands)
October 1,

2023
October 2,

2022 $ %

Net cash provided by operating activities $ 73,088 $ 5,229 $ 67,859 N/M
Net cash used in investing activities (107,564) (71,736) (35,828) 49.9 %
Net cash provided by (used in) financing activities 335,750 (1,659) 337,409 N/M
Net change in cash and cash equivalents $ 301,274 $ (68,166) $ 369,440 N/M
N/M data not meaningful

Operating Activities:

The increase in net cash provided by operating activities was primarily due to improved operating performance as well as the impact of working capital
changes.

Investing Activities:

The increase in net cash used in investing activities was primarily due to our investments in capital expenditures as a result of Net New CAVA Restaurant
Openings, construction of our new manufacturing facility, and technology improvements.

Financing Activities:

The increase in net cash provided by financing activities was primarily due to net proceeds received from our IPO, which closed on June 20, 2023.

Material Cash Commitments

There has been no significant changes to the material cash commitments as disclosed in the Prospectus for the fiscal year ended December 25, 2022, other
than those payments made in the ordinary course of business.

Credit Facility

Refer to Item 1, Financial Statements, Note 7 (Debt), for a description of our 2022 Credit Facility.
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Critical Accounting Estimates

Our critical accounting policies related to revenue recognition, leases and income taxes have not materially changed from those disclosed in the
Prospectus. Our critical accounting policy related to equity-based compensation is as follows:

Equity-Based Compensation

The Company has issued stock options and restricted stock units (“RSUs”). Equity-based compensation expense is measured based on the grant date fair
value of those awards and is recognized on a straight-line basis over the requisite service period. Equity-based compensation expense is based on awards
outstanding, and forfeitures are recognized as they occur. Equity-based compensation expense is included in general and administrative expenses in the
consolidated statements of operations.

The Company uses the Black-Scholes-Merton (“Black-Scholes”) option-pricing model to estimate the fair value of stock options at the grant date. The use
of the Black-Scholes option-pricing model requires the use of highly subjective assumptions, including the expected term, risk-free interest rate, expected
volatility, and expected dividend yield of the underlying common stock. The fair value of RSUs is equal to the fair value of our common stock at the date of
grant.

Recent Accounting Pronouncements

Refer to Item 1, Financial Statements, Note 1 (Nature of Operations and Basis of Presentation.)

JOBS Act Election

We are currently an “emerging growth company,” as defined in the JOBS Act. Under the JOBS Act, emerging growth companies can delay adopting new
or revised accounting standards until such time as those standards apply to private companies. We have elected to use this extended transition period for
complying with new or revised accounting standards that have different effective dates for public and private companies until the earlier of the date we (i) are
no longer an emerging growth company or (ii) affirmatively and irrevocably opt out of the extended transition period provided in the JOBS Act. As a result, our
financial statements may not be comparable to companies that comply with new or revised accounting pronouncements as of public company effective dates.

Item 3. Quantitative and Qualitative Disclosures About Market Risk

We are exposed to market risks in the ordinary course of business. The primary risks we face area commodity and food price risks, interest rate risk, and
the effects of inflation. Except as described below, there have been no material changes to our exposure to market risks as described in the Prospectus.

Interest Rate Risk

We are exposed to interest rate risk through fluctuations of interest rates on our investments through our cash in our money market accounts. Changes in
interest rates affect the interest income we earn, and therefore impact our cash flows and results of operations. As of October 1, 2023, we had $340.4 million of
cash and cash equivalents consisting of bank accounts and money market funds. We do not enter into investments for trading or speculative purposes and have
not used any derivative financial instruments to manage our interest rate risk exposure. Due to the short-term nature of our investments, we have not been
exposed to, nor do we anticipate being exposed to, material risks due to changes in interest rates. A hypothetical decrease of 100 basis points to current
prevailing market rates applied to our cash and cash equivalents balance as of October 1, 2023, would result in a decrease of $3.4 million in investment income
over a twelve month period.

Item 4. Controls and Procedures

Disclosure Controls and Procedures

Under the supervision and with the participation of our management, including the Chief Executive Officer and Chief Financial Officer, we conducted an
evaluation of the effectiveness of our disclosure controls and procedures (as such term is defined in Rule 13a-15(e) and 15d-15(e) under the Securities
Exchange Act of 1934, as amended (the “Exchange Act”)) as of the end of the period covered by this report. Based on this evaluation, our Chief Executive
Officer and Chief Financial Officer concluded that our disclosure controls and procedures were effective as of such date. Our disclosure controls and
procedures are designed to ensure that information required to be disclosed in the reports we file or submit under the Exchange Act is recorded, processed,
summarized and reported within the time periods specified in the SEC’s
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rules and forms and that such information is accumulated and communicated to management including the Chief Executive Officer and Chief Financial Officer,
as appropriate, to allow timely decisions regarding required disclosures.

Changes in Internal Control Over Financial Reporting

There were no changes to our internal control over financial reporting (as defined in Rule 13a-15(f) under the Exchange Act) that occurred during the
quarter ended October 1, 2023 that have materially affected, or are reasonably likely to materially affect, our internal control over financial reporting.
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Part II - Other Information

Item 1. Legal Proceedings

The information required with respect to this Part II, Item 1 can be found under Item1, Financial Statements, Note 11 (Commitments and Contingencies),
to the unaudited condensed consolidated financial statements included in Part I, Item 1 of this Quarterly Report on Form 10-Q.

Item 1A. Risk Factors

There have been no material changes to the risk factors disclosed in the Prospectus.

Item 2. Unregistered Sales of Equity Securities, Use of Proceeds and Issuer Purchase of Securities

During the twelve weeks ended October 1, 2023, we made the following purchases of our equity securities that are registered pursuant to Section 12(b) of
the Securities Exchange Act of 1934.

Period
Total Number of Shares

Purchased (1) Average Price Paid Per Share

Total Number of Shares
Purchased as Part of Publicly

Announced Plans or
Programs

Maximum Number of Shares
that May Yet Be Purchased

Under the Plans or Programs

July 10, 2023 to August 6, 2023 634 $ 51.02 — — 
August 7, 2023 to September 3, 2023 — — — — 
September 4, 2023 to October 1, 2023 2,416 29.94 — — 

Total 3,050 $ 34.32 — — 
(1) Purchases made to satisfy the income tax withholding obligations of certain employees upon the vesting and delivery of restricted stock units issued under the Company's 2015 Equity Incentive
Plan.

Item 3. Defaults Upon Senior Securities

None.

Item 4. Mine Safety Disclosures

Not applicable.

Item 5. Other Information

None.
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Item 6. Exhibits

Exhibit Number Exhibit Description Filed Herewith

3.1
Seventh Amended and Restated Certificate of Incorporation of CAVA Group, Inc. (incorporated by reference
to Exhibit 3.1 to the Company’s Current Report on Form 8-K filed on June 20, 2023).

3.2
Amended and Restated Bylaws of CAVA Group, Inc. (incorporated by reference to Exhibit 3.2 to the
Company’s Current Report on Form 8-K filed on June 20, 2023).

31.1
Certification of Chief Executive Officer, as adopted pursuant to Section 302 of the Sarbanes-Oxley Act of
2002 X

31.2
Certification of Chief Financial Officer, as adopted pursuant to Section 302 of the Sarbanes-Oxley Act of
2002 X

32.1 *
Certification of Chief Executive Officer, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section
906 of the Sarbanes-Oxley Act of 2002 X

32.2 *
Certification of Chief Financial Officer, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section
906 of the Sarbanes-Oxley Act of 2002 X

101.INS
XBRL Instance Document – the instance document does not appear in the interactive data file because its
XBRL tags are embedded within the inline XBRL document X

101.SCH Inline XBRL Taxonomy Extension Schema Document X
101.CAL Inline XBRL Taxonomy Extension Calculation Linkbase Document X
101.LAB Inline XBRL Taxonomy Extension Label Linkbase Document X
101.PRE Inline XBRL Taxonomy Extension Presentation Linkbase Document X
101.DEF Inline XBRL Taxonomy Extension Definition Linkbase Document X
104 Cover Page Interactive Data File (formatted as Inline XBRL and contained in Exhibit 101) X
X Filed Herewith
* This exhibit shall not be deemed “filed” for purposes of Section 18 of the Exchange Act or otherwise subject to the liability of that Section. Such exhibit shall not be deemed incorporated

into any filing under the Securities Act or the Exchange Act.

The agreements and other documents filed as exhibits to this report are not intended to provide factual information or other disclosure other than the terms
of the agreements or other documents themselves, and you should not rely on them for that purpose. In particular, any representations and warranties made by
the Company in these agreements or other documents were made solely within the specific context of the relevant agreement or document and may not
describe the actual state of affairs as of the date they were made or at any other time.
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Signatures

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on its behalf by the
undersigned, thereunto duly authorized on November 7, 2023.

CAVA GROUP, INC.

By: /s/ Tricia Tolivar
Name: Tricia Tolivar
Title: Chief Financial Officer (principal financial officer)

35



Exhibit 31.1

CERTIFICATION PURSUANT TO
SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, Brett Schulman, certify that:

1. I have reviewed this Quarterly Report on Form 10-Q of Cava Group, Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) for the registrant and have:

a. Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to
ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared;

b. [Omitted];

c. Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

d. Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent
fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to
materially affect, the registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

a. All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b. Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal
control over financial reporting.

November 7, 2023 By: /s/ Brett Schulman
Brett Schulman
Chief Executive Officer
(Principal Executive Officer)



Exhibit 31.2

CERTIFICATION PURSUANT TO
SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, Tricia Tolivar, certify that:

1. I have reviewed this Quarterly Report on Form 10-Q of Cava Group, Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) for the registrant and have:

a. Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to
ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared;

b. [Omitted];

c. Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

d. Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent
fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to
materially affect, the registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

a. All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b. Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal
control over financial reporting.

November 7, 2023 By: /s/ Tricia Tolivar
Tricia Tolivar
Chief Financial Officer
(Principal Financial Officer)



Exhibit 32.1

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350

AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Quarterly Report on Form 10-Q of Cava Group, Inc. (the “Company”) for the quarterly period ended October 1, 2023, as filed with
the Securities and Exchange Commission on the date hereof (the “Report”), I, Brett Schulman, Chief Executive Officer of the Company, do hereby certify,
pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that:

1. The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended; and

2. The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

November 7, 2023 By: /s/ Brett Schulman
Brett Schulman
Chief Executive Officer
(Principal Executive Officer)



Exhibit 32.2

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350

AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Quarterly Report on Form 10-Q of Cava Group, Inc. (the “Company”) for the quarterly period ended October 1, 2023, as filed with
the Securities and Exchange Commission on the date hereof (the “Report”), I, Tricia Tolivar, Chief Financial Officer of the Company, do hereby certify,
pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that:

1. The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended; and

2. The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

November 7, 2023 By: /s/ Tricia Tolivar
Tricia Tolivar
Chief Financial Officer
(Principal Financial Officer)


